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Important notice and disclaimer

>

:3eneral Information only

Information provided is general information presented in a summary format as at 26 August 2026
nd is therefore not necessarily complete. This presentation is for informational purposes only and
Gi not to be relied upon as advice to investors or potential investors. This presentation does not
ake into consideration the investment objectives, financial situation or particular needs of any
Ularticular investor. Investors should not rely on this presentation to make any investment
ecision, and should make their own assessment, conduct their own research of Netwealth and
he Netwealth Group and consider these factors with their legal, tax, business and/or financial
adviser before making any investment decision.

CGorward-looking statements

Crhis presentation may contain certain forward-looking statements with respect to the financial
ondition, operations and business of the Netwealth Group and certain plans and objectives of the
dﬂanagement of Netwealth. Forward-looking statements can be identified by the use of forward-
mooking terminology, including, without limitation, the terms “believes”, “estimates”, “anticipates”,
expects, “predicts”, “intends”, "plans”, “goals”, “targets”, “aims”, “outlook”, “guidance”, “forecasts”,
may”, “will", “would”, “could” or “should” or, in each case, their negative or other variations or
Qomparable terminology. These forward-looking statements include all matters that are not
istorical facts. Such forward-looking statements involve known and unknown risks, uncertainties
nd other factors which because of their nature may cause the actual results or performance of
e Netwealth Group to be materially different from the results or performance expressed or
implied by such forward-looking statements. Such forward-looking statements are based on
numerous assumptions regarding the Netwealth Group's present and future business strategies,
he political and economic environment in which the Netwealth Group will operate in the future
and financial market conditions, which may not be reasonable, and are not guarantees or
upredictions of future performance.

No representation is made that any of these statements or forecasts will come to pass or that any
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forecast result will be achieved, or that there is a reasonable basis for any of these statements or
forecasts. Forward-looking statements speak only as at the date of this presentation and to the
full extent permitted by law, Netwealth, the Netwealth Group, and their respective affiliates and
related bodies corporate and each of their respective related parties and intermediaries disclaim
any obligation or undertaking to release any updates or revisions to information to reflect any
change in any of the information contained in this presentation (including, but not limited to, any
assumptions or expectations set out in the presentation).

Past performance

Past performance information given in this presentation is given for illustrative purposes only and
should not be relied upon as (and is not) an indication of future performance.

Financial data

All figures in the presentation are provided in Australian dollars. Financial data may be subject to
rounding.

This information contained in this presentation should be read in conjunction with the Group's
Annual Report.

This document has been authorised for release by the Board.

For further information please contact:

Hayden Stockdale, Chief Financial Officer

shareholder@netwealth.com.au
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Acknowledgement of Country

''Je acknowledge the Traditional Owners of the lands on
v/hich we work and live.

C)ur offices are located on the lands of the Traditional Owners
of the Wurundjeri Woi-wurrung people of the Kulin Nation in
~-lelbourne, the Turrbal and Jagera peoples in Brisbane, the
rjadigal people of the Eora Nation in Sydney, the Kaurna
weople of the Adelaide Plains, and the Whadjuk Nyoongar
reople in Perth.

Ve celebrate the stories, culture, and traditions of the
nboriginal and Torres Strait Islander peoples of all nations,
~nd we pay our respects to Elders past and present.

This statement is made by Netwealth Group Limited
Netwealth) on behalf of its reporting entities for the financial
year ended 30 June 2026.
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FY26Highlights

>S\trong growth across key metrics including FUA, inflows, income, and Adjusted EBITDA.

-
FY 26 Change
') g

% Change

GjUA net flows (ex pensions) $1 6.98 +$OOB

+0.0%

N
—FUA net flows $15,4B ($03 B)

(2.0%)

gUA $135.7B +$22.9B

+20.3%

8otal income $391,1 M +$667M

+20.6%

| S—

gdjusted EBITDA' $192.9M +$29.5M

+18.0%

gvzs Dividends 42.0 cps +3.5 Cps

+9.1%

LL

"These measures exclude the impact of FG expenses: a $100.7M compensation payment and $4.5M in
L. . . . . . " " associated legal and consulting fees. These items, and their associated tax impact have been
Note: All key metrics in this presentation exclude the impact of First Guardian expenses (“FG expense”)'. excluded to present the ongoing operating performance of Netwealth. See reconciliation on slide 42 |
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Consistentgrowthandoperationalleverage

y\elivered strong revenue growth and conversion of FUA to EBITDA

-

O FUA growth

Total Income
growth

p AdjustedEBITDA
margin’

p AdjustedEBITDA
growth’

Q

T 120.3%

+20.6%

49.1%"

+18.0%

Cs +28.2%

+271%

50.4%

+31.1%

* +25.2%

For pergon

+18.9%

48.8%

' These measures exclude the impact of FG expenses: a $100.7M compensation payment and $4.5M in associated legal and consulting fees. These items, and their

associated tax impact have been excluded to present the ongoing operating performance of Netwealth. See reconci
249.3% if including the $1.5M gain on the remeasurement of contingent consideration relating to the Flux acquisition
% 50.2% if excluding the $1.2M gain on the revaluation of the investment in Xeppo
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tion on slide 42

+23.8%



Momentum maintained within the platform sector

>Market share increased by 11.2% (98 bps) to 9.7%. Legacy platforms share was 53.7%, down from 54.9% over the last 12 months

n

dlatform providers net funds flows 12 months to March 2026

1 HUB24

Macquarie
Praemium
Dash

CBA / Colonial
Insignia
Centric

BT / Westpac

or personal use

~5x the next
nearest platform

net fund flows of +$44.8B. Not included above: Others circa $4.6B. AMP measure includes pension

I I Source: Plan For Life, Analysis of Wrap, Platform and Master Trust Managed Funds at 31 March 2026. Total

outflows.
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Platform providers by FUA and market share % at 31 March 2026
and market share movement Mar 25 to Mar 26

Insignia
CBA/Colonial
Macquarie
BT/Westpac
AMP

HUB24
netwealth
Praemium
Centric
DASH

FUA

Market Market
share  share

B $2358 1 183% -0.4%!

B
L RS
B st
B s
I s
B s
B s328

| s98
| $sB

|
: 127% -03%)
1 121% -0.9%:

Legacy platforms

shed 2.2% market

share over the last
12 months

Only 2 platforms
are growing
market share

Source: Plan For Life, Analysis of Wrap, Platform and Master Trust Managed Funds at 31 March 2026. Total
industry retail FUA of $1.3T (at 31 March 2026). Legacy platforms include Insignia, CBA/Colonial, BT/Westpac, &

AMP.
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Product update
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Differentiated solutions are creating new opportunities

ocus on operational & service excellence

Accelerate capacity to compete
and scale

e

Managed account uplift: New managed
account infrastructure launched to
support scale and enhanced
functionality.

Workflow tracker: Centralised workflow
capability providing advisers and support
staff end-to-end visibility of client
activities, tasks and actions, improving
operational efficiency.

Digital onboarding: Streamlined digital
onboarding experience that simplifies
account establishment, reduces manual
processing, and improves the client and
adviser experience.

Document vault: Easy access to online
statements with new capability being
launched to support document sharing
and live messaging.

For personal use
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Accelerate share in affluent
advice

Reporting: Continued enhancement of
reporting capabilities, providing advisers
and clients with greater insight and
customisation options.

Research & investment tools: Expanded

investment research, comparison, Al and
analytic capabilities across domestic and
international equities.

Netwealth Unify: Continued integration
of Unify, Netwealth's data management,
analytics, reporting, and system
integration platform.

Client engagement: enhanced online and
mobile capability designed to deliver
efficiency and engagement.

I Clearly differentiate product and services through high-value capabilities

@ Accelerate share of private wealth

& stockbroking

Individual HIN: New capability unlocks the
broking market and enhances private wealth
offer by enabling direct ASX share ownership.

Bond Trading Capability: Enhanced trading
options for bonds and structured products via
internal trade desk.

Netwealth Private: Supports the specific
investment needs of HNW and UHNW clients
via a new wholesale offer.

Investment Offering: Expanding investment
menu for HNW and UHNW clients including
offshore funds, structured products and new
Bond Trading solution.

Inw



Investing in capability, scalability and client experience

>Qiscip|ined investment in platform functionality, core infrastructure, scalability, new capability and user experience

Profile

Al

Portfolio Holdings

» Account detalls @ o x
Persanal Super « D001 206701 Eronie Capital Ama thes Fund Platform Class B ([BCM1057AL)
T Primitivo Bosowski « $2,288,258.08 - 5.09% $118.20 ~0 @
Asalabl cash balance [E4 T and preservation Proiello movement YT Price moverment §500.95 + 3.0% *
$48,012.24 $19,969.59
Price and unil history 0100112025 - 301202026 e

® Portfol o value Ameun Investad ®

12months
$24,308,258.88 $19,456,789.08

Aasset alincaton (eustom),

3300

' 8200
. ® Growth  49.20% 20 5150
® Defensive 15 78%
® Other  3502% o s
950
50

kY
~ Q25 AupZS  Bup?S OuZS  Now2S  DouZS JanZ6 FuuZEl Mar6 Apr2E May2E Jun2e

Jan  Feh  Mar A Msy  Jun Jul Aug Sep  Ost Nov  Des

For personal use o

Assets View: Asset class. ~ m < & & — Unitprice 4@ Buys
e Units Prica valus Alogation %)
Holdings
+ Cash account $245.314.33 17.76% RN
+ Managed Models $106.611.52 294% 00 Summany
AUD
* 1851 Emerging Companies Fund - - - - - an $3,415.32 °
¥ 1851 Emerging Companies Fund - - $15.510.81 $473150 T a55% 00 Units held 128452
Total cost £8,945 40
1851 B = Fund - - $3.415.32 12422 7 1.08%
M mefging Gampanies Fun § o Average cost base 51.058
» Growth Diversifiers §106,611.52 284% (I ProfitiLoss 5948548 T
Palisada Unlisted Infrastructure Trust Ordinary Class - Dira. - §1.189 - - - m Rate of rsturn $4.25%
Bronte Capital Amalihea Fund Platform Class B (BCM1657.. 423,221,000 §1.199 $452,423.25 $18,945.40 © 4084% 00
GHIC Climae Change Trust 1284.32 §1.199 5341632 §18.94540 + zg4% 00 -
Holdings @ = m
+ Australian Equities $106,611.52 $3.49873 T 48.54% 01
Purchase date Lnits held Current value (AU Prafit] ass
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Strong and diverse organic growth

>mvestment in product, technology and distribution has driven expansion in key client segments

n

pransion of high-value customer FUA by client type Growth in Retail Wrap
segments

mHNW  mUHNW, Family Office  mInstitutional m Investment Retail m Investment Wholesale m Super

” ,0
$135.7B x >
$1F1L21.:B FUA 33.3% 23.7%

e
-_—— P

$135.7B

FUA

- -

personal use

43.0%
Super:
FY25 FY25 FY26

(- .+ $452Bin FUA

Source: Netwealth . T . 0
O FUA as at 30 Jun 26, 30 Jun 25. HNW: high net worth, UHNW: Ultra high net worth, + G rowing in line with the broader pO]’thlIO

In addition, for wholesale accounts, HNW are wholesale clients <$10M client

holdings, UHNW & Family office are wholesale clients between $10M & $100M Source: Netwealth Source: Netwealth

client holdings and Institutional have generally greater than $100M client holdings FU; ot '30 Jun 26 ! FULA titéO I T
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Improving revenue diversification

dUM: Managed Account & Managed Funds

q) $34.6B
N $27.0B FUM
e AD«-?’O/O v $4.18
i -
-
o/o
99
CG *?; -7 PEEAEE
-
o FY25 FY26
m m Managed Funds m Managed Account
m Source: Netwealth

Q Managementfeeincome growth 28.5%
» Managed Account growth 29.9%.

« Further Managed Account expansion
supports growth with 121 Models added
over the year.

L
o + Managed Funds growth 14.9%.
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Non-admin revenue streams continue to grow, reducing reliance on tiered fee structure

Trading value: domestic & international

+\61°/° )
= —\ o $4.1B
$3.58 'f -
—-—
$21.6B SAESS
FY25 FY26

m International Trades m Domestic Trades

Source: Netwealth

Transaction feeincome growth 21.5%

Domestic ASX trade value increased 21.8%.

International trade value increased 16.1%.

New and expanded FX, trading and
investment capability available on the
platform resulting in increased usage.

Cashtransaction account: average balance

6.0% FUA
custodial

6.0% FUA
custodial o
5%
«24 PR $7.48

-

-

$6.0B

FY25 FY26

m Average cash transaction account balance

Source: Netwealth

Ancillary feeincome growth 26.0%
* Netwealth average cash transaction
account balance increased 24.5%.

» Average cash as a proportion of custodial
FUA remains relatively stable.

» Cash management capability remains

key to our broader offering.
|I‘IW



Our competitive position continues to strengthen

etwealth continues to capture a higher share of flows from its primary users than the market average, with 78% of these new

=i OWS directed to Netwealth

100% -

90% -

80%

70%

60% -

50% A

40% -

30% A

20%

10% -

0% -

For personal use on

Source: Investment Trends: 2026 Adviser Technology Needs Report
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Platform market metrics

Netwealth

[ Third or lower platform
[l Secondary platform

[l Primary platform






Our market opportunity is large and expanding

>Q(ith approximately 2% market share, there is significant opportunity to grow across all key segments

Legend

Platform market $O1t1h5e(;§ m Where we compete today

= Future addressable opportunity

High balances ($0.5M+) Sy?ﬁ?;?] %r;\;vth Low balances

$600B $400B $1,200B

: : Super/cash assoc.
Brokers Custody $240B iHIN (incl SMSFs) $360B HIN $150B
SMSFs Securities $550B Property $150B

. Financial assets (incl cash Private business assets
Other retail ( )

Industry super

$1,300B $700B

For personal use onl

Source: Netwealth, various
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Pathway to Dx30

ﬂe strength of our platform and expanding opportunity set gives us confidence in our Dx30 ambition

N Expectations continue to increase
m Actual (FY22-FY26)  m Ambition (FY27-FY30)

$112B
$888B
$70B
$56B
« Complex financial needs

I I Mot FY22 FY23 FY24 FY25 FY28 FY29 FY30 « Emerging opportunities
€

$13.0B $9.9B $11.2B $15.8B $15.4B $18.0B-
$20.0B

« Adviser/ client experience
« Service outcomes
« Process simplification

« Governance excellence

Adviser productivity essential
« Automation

« Workflow efficiency

« Al-enabled capability

« Self-service capability

Opportunity set expanding
« Broker and private wealth offer
« Individual HIN capability

or personal use onl

Flows
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Building a connected advice environment, designed to scale

>Gne integrated platform, unified by data, that turns our expanded opportunity into Dx30 delivery

Licensee
Solutions

Visibility and control to

Adviser Platform Client Portal Advice Tools

Tools that help advisers
work smarter and serve
more clients.

A modern digital
experience that keeps
clients engaged.

Powerful technology for
advisers to manage,
R invest and grow.

support licensee
compliance and growth.

) 2 @ ;_ﬁﬂ @ {é} Single source of truth

C Unify Data Management Platform
ol An intelligent data platform that connects to 32+ enterprise solutions then aggregates, matches and organises information across the ecosystem.
I I Trusted. Accurate. Consistent.

o Client & account data Holdings Revenue Compliance Tax and Debt information

[
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Leveraging Al to enhance growth, productivity and scale

>Netvvea|th's proprietary platform, connected data and regulated operating environment enable the
Cresponsible application of Al across our business and platform.

O Growth Productivity Scale

q) » Enhancing adviser and client experiences » Automating selected manual processes and  Supporting Dx30 and future operating leverage
m + Supporting advisers to serve more clients administrative tasks « Building capacity to scale more efficiently

3 - Creating differentiated data and platform * Automated testing and quality « Enabling future business growth

controllmproving workflow efficiency

@ Employee productivity @

- Enabling our teams to work smarter

Operational efficiency Product delivery
lifecycle

Automating workflows and Accelerating innovation
improving service delivery

Adviser & client
capability

Building future experiences

Enterprise Copilot available to every
employee supporting everyday work

* Al-assisted development and code
Streamlining workflows and processes generation

+ Intelligent reporting and portfolio
insights

Research, drafting, analysis and Workflow automation

knowledge access

Supports onboarding, document + Faster delivery of platform
management and servicing functionality

NOVA * now supporting approx. 50% of
external “how to” queries from advisers
and their clients

Netwealth Al pathways supporting
training and adoption

Increasing capacity to support business Introduced Al-enabled development
growth tools and commenced a significant
redesign of the PDLC

LL

Data, technology and connectivity position Netwealth to drive adviser efficiency, intelligence and future Al-enabled capability across a regulated market. r_
nw

Proprietary platform « Unify datalayer « Deepintegrations « Scalable architecture « Regulated operating environment
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Corporate
Sustainability
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Corporate sustainability

e focus on four pillars to deliver sustainability for our stakeholders — our core business, our people,

=—=strong governance, and positive impact

Y Coy
boo\l e g,
o

%,
%
%

Sith e
“ive social & envito™

sonal use on

SMemberships & accreditations

8@_\]4 DCA
| -

Diversity Council Australia

RK180

durcommunitypartners
BANQER
L g Budes GNS
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&

CENTRE
FOR
‘WOMEN"
ECONOMI
SAFETY

S
Ic

Family
Friend!
Workpl

Il
=

Y ™
aces

(@) Enhance our core business

Operational excellence

Accelerating our capacity to compete at scale and the speed at which we
deliver through automation, Al and value-adding services that support
ongoing investment in our platform and operations.

L
P Fosterdiversity, talent and wellbeing

Culture and values

Continuing to build on our values-led culture, embedded into our
performance frameworks and reflected in how we work, communicate
and hold ourselves to account.

A

Market differentiation Diversity, equity and inclusion
Accelerating our share of the affluent advice, private wealth and Building a workplace where people feel they belong, are valued for who
stockbroking segments through deeper adviser relationships and they are, and can do their best work.
expanded platform capabilities. )

. ! ’

" Be genuine and transparent f.f Create a positive social and environmental impact
S
]

Compliance Environment
Strengthening our financial crime compliance in line with the AML/CTF Assessing Netwealth's environmental impact and identifying
Act 2024, and progressing preparation for mandatory climate-related opportunities to improve environmental outcomes, including preparation
financial disclosures under AASB S2 Climate-related Disclosures. for mandatory climate-related financial disclosures. y
Governance Community
Maintaining strong governance frameworks that support transparent Seeking to create positive social impact through employee giving,
decision-making, uphold high standards of accountability, and reinforce volunteering and partnerships that improve the financial futures and
the trust our clients, shareholders and regulators place in us. wellbeing of Australians. y

Risk management

Continuing to embed strong risk management practices to increase
resilience and proactively identify and address emerging risks and
opportunities.

[
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Business drivers demonstrate ongoing momentum

>Record revenue driven by record levels of all key business driver metrics

onl

ey operating metrics at record levels in FY26

Strong business activity underpins FUA

20.6% 20.3% +5.9%
i T growth
/ / + Growth driven across all customer
segments

$391.1M * Market share increasing to 9.7%, up

$112.8B % bps

$324.4M

Flows and FUA continue to outpace the
market

+ Custodial Inflows up 12.6% to $32.3B
+ Total FUA up 20.3% to $135.7B

Adviser productivity and customer

Total Revenue FUA (EOP) FUM (EOP) Cash Balance (EOP) Trading Volume Accounts Advisors achiSition continues to scale
«  Number of accounts up 12.4% to
182,276

mFY25 mFY26

For personal use

« Number of advisers up 5.9% to 4,205

[

Source: Netwealth

24 | NWL Results Presentation FY26 26 August 20



Record gross inflows over the year, net flows resilient

j‘kross inflows supported by account and adviser growth, net flows from new advisers growing

onl

ustodial gross & net flows by quarter

$8.4B $8.4B

7.9B
$ $7.6B

$4.0B $4.1B $3.98

$3.1B

Sep-25 Dec-25 Mar-26 Jun-26

m Custodial Gross Inflows ($bn)  m Net Flows ($bn)

For personal use

ce: Netwealth
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Gross inflows increased 12.6% to a record $32.3B FUA net flows by cohort year

» Gross inflows were at record levels for FY26.

* The Q4 gross inflows slowed modestly post federal

budget announcement.
$15.88 $15.48

Net inflow update

* Netinflows performed in line with expectations
across Q1-Qa3.

* Q4 saw elevated outflows for a small number of
UHNW accounts driven by additional tax
payments, property and other non custody related
asset purchases, consistent with other market
participants.

New net inflow FY25 FY26

«  Netinflows from new financial intermediaries m Existing Fl - m New Fl

increased year on year.

e 10% of net inflows in FY26 were from advisers new
to the platform in FY26.

Source: Netwealth



Platform Revenue is diversified in its nature and sources

ﬁevenue diversification broadening across fee source

1l

QIatform Revenue split FY24 to FY26

$249.5M

5.9%

Platform Revenue $M's

FY24

m Administration fees

For personal use

Source: Netwealth
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$382.9M

6.5%

FY25 FY26

m Ancillary fees m Transaction fees Management fees

Non-administration fees represents 61% of platform
revenue in FY26, up from 59% in the prior year.

Platform Revenue broadening — FUA related fees
increasing in prominence.

Management fee income increased by 28.5% to
represent 6.5% of Platform Revenue up 40 bps.

Transaction fee income increased by 21.5%. It
represents a consistent 14.0% of Platform Revenue.

Ancillary fees increased by 26.0% and now represent
40.5% of Platform Revenue.

Administration fees grew 15.0%, to represent 39.0%
of Platform Revenue. This performed in line with
expectations and reflects the impact of tiered
administration fees and fee caps on the positive
market movement.

Highly recurring revenue base that is diversified across
customer segments, products and revenue sources.

[



Revenue driver trends demonstrate underlying momentum

j\ustomer growth, growing account balances and diversified revenue underpins earnings growth

Average no. of accounts (000's)

172
152
134
121
] I I

Source: Netwealth FY22 FY23 FY24 FY25 FY26

nal use onl

m Platform Revenue per account ($)
| -
2,227
G) 2,088
Q 1,864
1,747
1,653
FY22 FY23 FY24 FY25 FY26

Source: Netwealth
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Average FUA per account ($'000)

726
662
583
507 I I

521
FY22 F23 FY24 FY25 FY26
Source: Netwealth

Platform Revenue / average FUA (bps)

32.0 336 32.0 315 30.7
g

FY22 FY23 FY24 FY25 FY26

Source: Netwealth m Admin m Ancil | Trxn m Mgmt

ifie e ( ith current perio r
nw



Using scale and efficiency to fund growth

>Gperating leverage deliberately reinvested into governance, technology and growth opportunities

n

@ources and uses of operating leverage (combined FY25 + FY26)

Movement in Adjusted EBITDA margin (bps of revenue)’

personal use

Scale efficiencies

Cumulative basis points of revenue across the respective years
Source: Netwealth
T Excludes the impact of FG expenses

For

||
B Reinvestment
B Subtotal
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Operating leverage funding strategic investments

Operating leverage continued to be generated in FY26,
supported by revenue growth and scale across the business. In
FY26 efficiencies were generated in Delivery of 50bps of revenue,
and in G&A of 5bps.

This leverage was consciously reinvested into Product &
Technology (100bps), Sales & Marketing (10bps), and RISE
(50bps) in FY26, strengthening the platform, governance and
future growth capacity and opportunity.

Investment has been focused on scalable growth initiatives,
including platform capability, adviser and client experience,
adjacent segment expansion and technology-enabled
productivity.

Cumulative operating leverage has funded our investment
governance uplift and strategic investments in technology, and
sales capacity. This supports future growth and platform
scalability.

[



Delivering strong returns

jxtrong earnings and cash generation support shareholder returns

1l

anrease in Adjusted EBITDA, operating cash flow, earnings per share' and Rule of 40

flows before tax

mFY25 mFY26

mFY25 mFY26

For personal use

Source: Netwealth

(cps)
mFY25 mFY26

! These measures remove the effects of the FG expense, and the related legal fees incurred during the year. See reconciliation on slide 42
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mFY26

Adjusted EBITDA growth up 18.0%

+ Reflective of revenue growth, strong margins

+18.0% +16.1% +16.0% . .
generating attractive returns
/ / Rule of 40 outcome
$192.9M $195.3M  Attractive balance between revenue growth and
$168.2M operating margin
QU 2 I 0 DN $ 00 « Sector leading
40% Adjusted operating cash flow
« Operational performance is reflected in cash
generation
Adjusted EBITDA Adjusted operating net cash  Adjusted earnings per share Rule of 40 Dividend per share

* 9% increase in total dividends to 42 cents per share

 Increasing value being returned to shareholders

[



Strong revenue delivering attractive growth

>

=== Financials

-
@

q) NPAT

FY26 FY25 Change % Change
Platform Revenue 382.9 316.4 66.5 21.0%
Other Income 8.2 8.0 0.2 2.5%
Total Income 3911 324.4 66.7 20.6%
Employee Benefits Expenses 1341 108.6 25.5 23.4%
m Share Based Payment Expenses 2.1 18 0.3 16.8%
Other Costs & Expenses 62.0 50.6 1.4 22.7%
Total Operating Expenses 198.2 161.0 37.2 23.1%
mmm— Adjusted EBITDA 192.9 163.5 29.5 18.0%
Interest on leases 0.5 0.6 0.1) (12.9%)
Depreciation and amortisation 8.1 58 24 40.9%
Adjusted NPBT 184.3 157.1 27.2 17.3%
Income tax expense 48.9 40.6 8.3 20.3%
m Adjusted NPAT 135.4 116.5 18.9 16.2%
- Adjusted NPAT margin % 34.6% 35.9% (130 bps)
60.6 116.5 (55.9) (48.0%)
NPAT margin % 15.5% 35.9% (2040 bps)
Adjusted Operating net cash flows before tax 195.3 168.2 27.1 16.1%
&= Adjusted Earnings per share (EPS) (cents) 55.2 47.6 7.6 16.0%
O Dividend per share (DPS) (cents) 42.0 385 3.5 9.1%
LL Capitalised software 1.7 6.3 54 85.7%
$M unless otherwise stated
PCP prior year corresponding period, FY25
) in this table exclude the impact of FG expenses, A reco on is provided on slide 42

All metrics (excluding statutory measures) in th
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High quality growth

» Revenue growth reflects increasing scale, client
activity and a broader mix of revenue sources.

« Diversification expanding the source of revenue
growth.

Reinvesting operating leverage

+ Strong underlying momentum enabled investment
focused on new growth opportunities and
additional platform functionality.

Building strategic advantage

* New capabilities delivered across advice, broking
and wealth solutions.

« Strengthened investment governance and
platform functionality.



Strong business drivers demonstrating sustained momentum

w
=

=
C Platform statistics FY26 FY25 Change % Change
Funds Under Administration (FUA)
O FUA - Custodial 134,316 111,872 22,444 20.1%
FUA - Non-custodial 1,403 914 489 53.6%
Total FUA 135,719 112,785 22,934 20.3%
G) FUA - Custodial fee paying FUA (EOP) 59.3% 60.2% (90 bps) -
m FUA Inflows - Custodial 32,318 28,689 3,629 12.6%
FUA Outflows - Custodial (17,272) (13,288) (3,984) (30.0%)
) FUANet flows Custodial 15,046 15,400 (354) (2.3%)
FUA Net flows - Non-custodial 397 357 40 1.1%
Total FUA Net flows 15,443 15,758 (315) (2.0%)
CG Total FUA Net flows (ex-pension payments) 16,904 16,907 (3) (0.0%)
Funds Under Management (FUM)
C Managed Account 30,501 23,482 7,019 29.9%
Managed Funds 4,060 3,532 528 14.9%
O Total FUM 34,561 27,014 7,547 27.9%
m Net flows — Managed Account 5,707 4,293 1414 33.0%
Net flows - Managed Funds 390 445 (55) (12.5%)
. Total FUM net flows 6,097 4,738 1,359 28.7%
q) Accounts EOP (number) 182,276 162,234 20,042 12.4%
Financial Intermediaries EOP (number) 4,205 3,971 234 5.9%
O Cash transaction account as a % of custodial FUA (EOP) 5.8% 6.1% (30 bps) -
Market Movement
S Market movement FUA - Custodial 7,399 8,917 (1,518) (17.0%)
O Market movement FUA - Non-custodial 93 109 (16) (14.7%)
Total FUA market movement 7,492 9,026 (1,534) (17.0%)
I I Total FUM market movement 1,451 1,792 (341) (19.0%)

$M unless otherwise stated
EOP - End of Period
Net flows exclude market movement

NWL Results Presentation FY26
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Strong platform momentum

Platform growth continued to be supported by
strong client acquisition, adviser adoption which
led to market share gains.

Total FUA growth exceeded 20%, demonstrating
the strength of the platform and the attractive
tailwinds in the sector.

Expanding adviser and client participation

More than 20,000 new accounts added during
FY26, reflecting continued adviser and client
engagement.

Attractive per adviser and per account growth.

Diversified growth drivers

Growth was generated across platform, broader
FUA, managed account and non-custodial
solutions.

Managed account FUM growth highlights
increasing adoption of scalable advice solutions.

[



Strong FY26 provides momentum for growth

Strong momentum

» Total FUA growth of +20.3%

» Record FUA custodial inflows
of $32.3B

* Market share gains

Deliberate strategic
investment

« Operating leverage reinvested

» New capability delivered

« Materially enhanced
investment governance

« Foundations created support
Dx30

For personal use only
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High quality revenue

+ Income growth of 20.6%
 Diversification expanding

» Reduced reliance on admin
fees

Expanding opportunity set

é I é + Building a connected advice

ecosystem

« Expands opportunity across
advice, Individual HIN

 Private Wealth offering

« Complexfinancial needs
increasing

A

0
=

-
O

Attractive operating leverage

« Adjusted EBITDA growing with
operating leverage reinvested

« Investment underpins platform
scale, productivity, and future
growth opportunities

« Adjusted EBITDA growth of
18.0%

Confidencein future growth

« Strength of the business
« Expanded opportunity set

« New/ unique offeringin
market

» FY27 guidance outlined
+ Dx30 ambition

[



Outlook




Outlook

ﬂructural growth tailwinds and successful execution support confidence in continued growth

:Ietwealth is experiencing strong growth momentum supported by structural and demographic tailwinds across the platform market.

ver the past four years, Netwealth has more than doubled FUA through consistent execution and increasing adviser adoption. Looking ahead,
he company sees a pathway to doubling FUA again over the next four years (subject to market conditions) through continued market share
Gjains in core segments and expansion into adjacent opportunities.

2

E(ecent investments are generating attractive returns Scaling growth initiatives for the next phase of growth

rowth opportunities and investment returns includes: Investment in product and technology, service delivery, and

. . . . sales and marketing is expected to:
C Continued momentum in adviser and licensee numbers on g P

O platform; + Scale proven growth initiatives;

(,.5 Expansion of Netwealth Private and broader participation » Expand participation in adjacent market segments;
-

across high-value client segments; . . .
g g » Enhance adviser and client experiences; and

q) Launch of individual HIN capability, expanding Netwealth's

addressable market: » Increase platform capacity to support a significantly larger

Q_ business over time.
Morgan Stanley Wealth Management Australia agreement
¢ validating platform capability and creating incremental FUA

O opportunities; and

I I « Growing pipeline of opportunities across advice, private
wealth and broker channels.

34 | NWL Results Presentation FY26 26 August 2026



Outlook

ﬂetwealth has maintained strong FUA net flows momentum going into FY27

-
QY27 guidance

Gjubject to normal market and trading conditions and no material adverse changes in market sentiment,

conomic conditions or the regulatory environment:
FUA net flows of $18B-$20B;
« EBITDA margin (excluding FG and RISE expenses) of approximately 47%; and
('_U Capitalised software investment of approximately $17M.

(CFY30ambition
m Double FUA on the platform;
e Annual FUA net flows to grow from FY27 guidance levels; and

Q- Operating leverage expected to support EBITDA margins trending towards 50% over time.

3:(27 FUA year to date asat 21 August 2026 was $138.8B with net flows of $2.0B (excluding $0.6B of
stitutional outflows)"

LL

1 This reflects 2 institutional accounts
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Market leading wealth solutions for key segments

ﬂagulated products and services designed for key market segments and level of sophistication
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SOPHISTICATION OF NEEDS

Accelerate share of
affluent advice

Exclusive investment opportunities

Individual HIN service
Netwealth Private
Wealth Accelerator - Non-custodial
Wealth Accelerator Plus
SMSF administration
Managed accounts
Retirement Solutions*
Super Accelerator Plus
Accelerator Core

GSS funds

Source: Netwealth.
*To be delivered in

Retail advised HNW advised UHNW & Family office Institutional

CY27



Netwealth’'s advantage | Partners & integrations

ﬂetwealth integrates deeply with a broad and growing range of specialist technology providers

-

DATA, TECHNOLOGY & INVESTMENT, RESEARCH NETWEALTH UNIFY
PLATFORM FUNCTIONALITY & PORTFOLIO MANAGEMENT TOOLS

’ Netwealth Unify ‘ ’ InvestmentLink ‘ ’ PIMS ‘ ’ SS&C ‘ ] AdviseOS ‘ ’ AdviserLogic ‘

’ Microsoft ‘ ’ lguana?2 ‘ ’ Morningstar ‘ ’ Zenith ‘ ’ APS ‘ ’ CAS360 ‘

[ pomain/apm | | Citi \ ’ IAM || Refinitiv | [ oM solutions || Class \

] 0SKO | Basiq \ [ investsense || Factset | [ coMewix |[ commpay |
I
I T
] Briefcase ‘ ] iCapital ‘
’ Financial Simplicity ‘ ’ Communify ‘
| ProductRex || AlcovaAl | Revex
[ suitabiity pub ][ icomph2 | Worksorted

[
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Future solutions delivered on today’s data and infrastructure

etwealth is uniquely positioned to drive further adviser efficiency and intelligence across products and service that leverage
= a3, technology and connectivity in a heavily regulated market

Chat, web and mobile: Front-end interaction layer which is flexible
& intelligent

The data we leverage within the product experiences

1 1 1
! . . ! 1
, Investor ot L : | Retrospective F d looki
1 intelligence intelligence : | P orward looking
1
1 ! 1
1 . . . . . . ! 1
! Interactive and ]ntell|gent client Intelligent Advice Enablement and ! ! Facts & activitios Account action & automation
; experiences workflows i !
| | |
1 I 1
1 Interactive and intelligent client Interactive and Intelligent Adviser i ! ioh . dvi ds .
1 Reporting and analytics reporting & Analytics i 1 Insights & narrative Advice and Strategy Automation
1
| | |
1 I 1
1 I 1
1 I 1
1 ! 1
1 ! 1
1 ! 1
1 I |
1 | |

Platform capability

Transactions & Admin Unified Data Registry Reg & Cyber Management

For personal use on

Propriety platform & data infrastructure, managed within a highly regulated and cyber sensitive market
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iIHIN adds new direct-ownership capability to the Netwealth
>platform, alongside existing platform infrastructure

N

O . New capability . Traditional Netwealth platform . Traditional execution / clearing / settlement infrastructure

Netwealth platform

Comprehensive reporting (portfolio, performance, tax, etc)

@ iHIN functionality Custodial & non-custodial Comprehensive reporting ion executign
t administration (portfolio, performance, tax) (domestic & international)

Adviser workflows Cash management solutions Payment capability
(onboarding, reporting)

New build

@ iHIN Staging Layer

nersonal use

Transaction orchestration « workflow (Omnibus HIN) Equities « Managed Accounts » Managed Funds » Bonds « Private markets «
management « data reconciliation Alternative asset classes « Domestic « International

For

Execution - clearing » settlement Execution / clearing / settlement <> trade status / holdings
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Client relationship and execution workflow stay
with the broker / adviser

(® Reporting now encompasses iHIN direct
equities alongside all other asset classes

@ iHIN functionality and the staging layer are
new — direct equity ownership is now embedded
natively in the platform, not bolted on, ensuring
the platform remains seamless

@ The staging layer orchestrates the iHIN / ASX
path — other asset classes continue via existing
execution choices. All transactions are
reconciled within the staging layer to maintain
reporting quality and reliability.

Traditional infrastructure — FinClear and broker-
selected partners — is unchanged and continues
to handle execution, clearing and settlement

[



P&L Reconciliation-FY26

30 June 2026

== he financial year to 30 June 2026 3()S:une A Compensationand  Legal and Consulting Exp U 2026. Reme‘a‘sgrement'of Al Results (excluding FG
atutory . - Results (excluding acquisition contingent
C$000 R i Interest Expense related to First Guardian Feria e consideration expenses and Flux
remeasurement)
Gncome
Platform revenue 382,901 382,901 382,901
Gj)ther income 8,226 8,226 (1,451) 6,775
J\Total income 391,127 391,127 (1,451) 389,676
%Expenses
mployee benefits expenses (135,080) 1,000 (134,080) (134,080)
Share-based payment expense (2,060) (2,060) (2,060)
====Technology and communication (30,478) (30,478) (30,478)
CUDrofessional and insurance (13,837) 3,518 (10,319) (10,319)
rokerage, investment & custody (7,131) (7,131) (7,131)
dvertising and marketing (3,914) (3,914) (3,914)
ompensation & Settlement Expense (100,726) 100,726 - -
Wther costs and expenses (10,211) (10,211) (10,211)
“Total operating expenses (303,437) 100,726 4,518 (198,193) (198,193)
BITDA 87,690 100,726 4,518 192,934 (1,451) 191,483
qlBITDA margin 22.4% 49.3% 49.1%
Qtr;lterest1 (2,078) 1,555 (523) (523)
epreciation and amortisation (8,155) 28 (8,127) (8,127)
__NPBT 77,457 102,309 4,518 184,284 182,833
ncome tax expense (16,805) (30,685) (1,355) (48,845) 436 (48,409)
PAT 60,652 71,624 3,163 135,439 134,424
L_]_NPAT margin 15.5% 34.6% 34.5%

TInterest on debt is included within the total statutory interest expense of $2.078 M. Operating interest expense comprises lease interest only, totalling $0.523 M.
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