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1. Results for announcement to market 

 

Summary financial information for the company for the six months ended 31st December 2025. 

Full financial details are attached to this announcement. 

 

 

                         Consolidated  

 Summary Information 31 –DEC-25 

 USD$’000 

31 –DEC-24 

 USD$’000 

 Inc/(Dec) 

 USD$’000 

  Inc/(Dec) 

        % 

Revenue from Ordinary 

Activities 

 

54,114 

 

66,579 

 

(12,465) 

 

(18.7) 

(Loss)/ Profit after Tax from 

Ordinary Activities 

 

(545) 

 

443 

 

(988) 

 

(223.0) 

Net (Loss)/ Profit after Tax 

Attributable to Members 

 

(545) 

 

443 

 

(988) 

 

(223.0) 

Basic Earnings – US Cents Per 

Share 

 

(0.73) 

 

0.60 

 

(1.33) 

 

(221.7) 

Diluted Earnings – US Cents Per 

Share 

 

(0.73) 

 

0.60 

 

(1.33) 

 

(221.7) 

Net Tangible Assets – US Cents 

Per Share 

 

64.72 

 

64.04 

 

0.68 

 

1.1 

   

Dividends  

 

In respect of the financial period ended 31st December 2025, the Directors do not recommend 

the payment of an interim dividend. In respect of the financial period ended 31st December 

2024, no dividend was declared. 
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Summary commentary on results 

 

Directors Comments: 

 

GLG’s revenue significantly decreased by 18.7% from US$66.6m to US$54.1m during the 

1HFY2026 compared to the previous corresponding financial period ended 31 December 2024 

(“1HFY2025”). The decline was mainly attributable to the macro-economic conditions, 

including the reciprocal tariff pressures and increasingly challenging competitive pricing 

environment. In addition, revenue declined from major customers due to the loss of a product 

line and the impact of GLG not accepting a sales order due to concerns over credit risk. This 

decrease was partially offset by an increase in fabric sales to external customers of US$2.9m 

from US$289k as at 31 December 2024 to US$3.2m as at 31 December 2025, mainly 

attributable to new customers. This increase in fabric sales is part of the Group’s ongoing 

strategy to drive sustained revenue growth.  

 

Gross profit margin improved by 1.2% from 17.7% to 18.9%, driven primarily by better 

management of its production capacities and streamlining of the production processes which 

enhanced overall operational efficiency. 

 

Other income decreased by US$0.6m from US$0.7m to US$0.1m as compared to the previous 

corresponding financial period. This was mainly due to the absence of one-off items recorded 

in 1HFY2025, including an insurance compensation of US$0.2m and government grant 

support. 

 

Selling and distribution costs declined by 12.7% from US$4.8m to US$4.2m as compared to 

the previous corresponding financial period. This was mainly due to a reduction in customers’ 

Land-Duty Paid (“LDP”) orders resulting in lower logistics and distribution expenses. 

 

Administrative expenses fell by 8.4% from US$5.2m in the previous period to US$4.8m in 

1HFY2026. The decrease in costs was achieved through manpower rationalisation and tighter 

overhead controls.  

 

Finance costs increased by 10.1% from US$0.9m in the previous period to US$1.0m in 

1HFY2026.  The increase was mainly due to lengthening of the business cycle, resulting in 

higher working capital requirements to support external fabric sales. 

 

Other expenses decreased from US$1.1m to US$0.7m in the 1HFY2026 as compared to the 

1HFY2025. The decrease was mainly due to foreign currency gain/loss from stabilisation of 

the United States Dollar against other major currencies. 

 

As a result of the above, GLG recorded net loss after tax for 1HFY2026 amounted to US$0.5m, 

compared with a profit of US$0.4m in the corresponding period. The loss was mainly due to 

the significant decline in revenue and additional tax expenses of US$0.3m arising from prior 

years’ tax assessments reviewed by the tax authority, which outweighed the improvements in 

gross margin and cost containment measures amid challenging macro-economic conditions. 

 

Looking ahead to FY2026, the group anticipates continued headwinds arising from uncertain 

trading conditions demand volatility and potential changes in tariff regimes. Nevertheless, the 

ongoing improvements in production efficiency and cost discipline are expected to partially 

mitigate these challenges. Management will continue to focus on working capital optimisation, 

prudent cost management and liquidity preservation, prudent cost management and liquidity 

preservation. 
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Directors Comments: (cont’d) 

 

 

Balance Sheet position 

 

Trade and other receivables decreased by 9.5% from US$34.7m as at 30 June 2025 to 
US$31.4m as at 31 December 2025, primarily attributable to the decrease in trade receivables 
of US$6.3m relating to the decrease in revenue netted by the increase in receivable from GLIT 
of US$2.9m due to the advance procurement of materials for earlier production. 

 

Inventory decreased by 14.8% from US$20.1m as at 30 June 2025 to US$17.1m as at 31 
December 2025. The reduction was mainly due to the lower customer orders which resulted in 
a reduction in raw materials and goods in transit.  

 

Right-of-use assets decreased by 51.2% from US$1.3m as at 30 June 2025 to US$0.6m as at 
31 December 2025. This was mainly due to amortisation of US$0.5m and the termination of a 
lease with Ghim Li Group, partially offset by additional leases amounting to US$0.3m. The 
corresponding lease liability was also decreased by 50.2% from US$1.4m as at 30 June 2025 
to US$0.7m as at 31 December 2025. 

 

The intangible assets decreased by 11.4% from US$2.1m as at 30 June 2025 to US$1.9m as at 
31 December 2025 mainly due to the amortisation of intangible assets. 

 
Trade and other payables decreased by 10.1% from US$10.9m as at 30 June 2025 to US$9.8m 
as at 31 December 2025, primarily due to lower advance purchases of raw materials such as 
yarn and fabric as well as settlement of outstanding payables during the period.  
 

Current and non-current borrowings decreased by 14.8% from US$26.1m as at 30 June 2025 

to US$22.2m as at 31 December 2025 mainly due to the lower utilisation of trust receipts and 

scheduled loan repayments to the financial institutions. Trust receipts decline from US$23.6m 

as at 30 June 2025 to US$22.1m as at 31 December 2025 primarily due to reduction of cash 

flow funding needs arising from lower purchasing activity in line with the decrease in sales 

orders. In addition, the bank loan of US$2.3m as at 30 June 2025 was fully repaid during the 

period. 
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Directors Comments: (cont’d) 
 

Cash Flow 

 

In the 1HFY2026, net cash flow from operating activities amounted to US$6.2m, compared to 

the previous corresponding financial period of US$8.0m, mainly due to reduced collections 

from receivables, in line with lower sales.   

 

Net cash flows used in investing activities amounted to US$1.0m relating to purchases of 
property, plant and equipment. 

 

Net cash used in financing activities amounted to US$4.4m, compared to the previous 

corresponding financial period of US$8.1m. The reduction was mainly due to lower repayment 

of trust receipts as a result of lower purchase activity netted by the full payment of bank loan 

of $2.3m during the period. 

 

As a result of the cash movements, cash and cash equivalents slightly decreased by US$0.2m 

for the financial period ended 31 December 2025 from a net cash surplus of US$11.5m as at 31 

December 2024 to a net cash surplus of US$11.3m. 

 

Despite the decrease, we believe the current cash position and forecasted cash flow from 

continuing operations remains sufficient to meet our working capital needs, capital 

expenditures, debt servicing and other funding requirements. 
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