prosmedicus

OUR SUPPORT. YOUR SUCCESS.

AGM November 2025

Chairman’s Address

b
p)
-
qv)
C
@
0p)
—
&)



For personal use only

prosmedicus

QUR SUPPORT. YOUR SUCCESS.

Pro Medicus Ltd
AGM
24 November 2025
CHAIRMAN’S REPORT

Overview

The Company has enjoyed another extremely successful year both from an
operational and financial point of view.

The success of the Company in the markets that we serve continues to be due to the
quality of our leading technology and quality of the management team; the passion,
enthusiasm and dedication of all of our staff; and the robustness of our business
model. The Company continued to deliver the highest level of service to our clients
and their patients.

Your company is fortunate to have a group of highly skilled professionals led by Dr.
Sam Hupert and the management team; the majority of our staff has been with the
company for many years and the core management team for well over a decade.

As a consequence the company has continued to deliver long-term, profitable and
sustainable financial results by delivering on the milestones in accordance with the
company’s strategic plan.

The group continues to invest in our best of breed suite of innovative products - to
maintain market leadership, which we believe is fundamental to your company’s
success. In addition, we look to further add to our product suite by acquisition or
licensing arrangement.

We also continue to invest in our management and staff, which is growing in line with
our strategic objectives. (Dr. Hupert will provide further commentary in relation to the
Company’s personnel in his presentation).

New Contract Wins & Renewals

During the FY25 year the company announced 7 new contract wins in North America
including our largest contract to date, Trinity Health, which commenced
implementation in late October 2025, along with many others implemented during
the year.

Since 1 July 2025 the Company has announced six new contracts, five in North
America (including those announced today) and one in Germany, as well as one
client renewal at increased per transaction fees and with additional products.

An increasing number of new opportunities continue to present themselves and as a
result our pipeline remains strong.
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Financial Results

FY2025 was another record year for the company with revenue increasing by 31.9%
to $213 million and net profit after tax increasing by 39.2% to $115.2 million.

The Company continued to be cash flow positive with retained cash and liquid
investments increasing from $155.4 million to $210.7 million, after a $A7.9m buyback
of shares in March/April and paying increased dividends.

The Board anticipates FY26 will be another strong year.

The budget for the current financial year has been determined anticipating continuing
strong profitable growth, from both existing and new clients.

| am pleased to advise that results to date are ahead of budget on both a constant
currency basis and an Australian dollar basis, despite some volatility in currency
markets during the period.

We are entering the second half with strong momentum, driven by the successful
completion of Trinity Phase 1 and the University of lowa implementations in late
October, both of which will contribute a full six months of revenue in the second half .
In addition, we have several major contracts scheduled to go live early in the second
half. We therefore anticipate the second half bias will be greater this financial year
than previous years.

Surplus cash and M&A

As | indicated earlier, our cash and other financial instruments have continued to
grow during the year. These funds are maintained to allow the company to continue
to invest in the development of our product suite (including Al), to meet our dividend
obligations and to take advantage of opportunities that might arise.

In July 25 the company invested $10m in ASX listed company 4D Medical Ltd. This
is in the form of a loan with very attractive terms and conditions. The Board is also
continually investigating potential M&A opportunities which meet our criteria and this
process is ongoing.

Dividend Policy

The Board was pleased to increase dividend payments for the 2025 financial year to
55 cents per share fully franked. This represents an increase of 37% over the
previous year and a payout ratio of approximately 50%. The dividends were funded
from the company’s internally generated cash flow.

The Board anticipates that future dividends will continue to be fully franked. The
Board will continue to determine an appropriate level of dividends having regard to
the profitability of the business, its need for ongoing investment and the necessity to
retain sufficient funds to pursue other growth opportunities.
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Strategic Planning

The 2026 financial year is the final year of our current three year strategic plan and
the Board and senior management are confident that the company will achieve all of
the strategic goals which were set three years ago.

However, we do not intend to rest on our laurels!

Last month the Board and senior management met to discuss the next three years of
the company’s development.

The meeting noted our current market position and the opportunities for further
growth. The meeting determined -another set of ambitious targets for FY27 to FY29
and agreed on strategies to reach the ultimate goal.

Closing

In closing, on your behalf, | would again like to thank all of our dedicated staff in
Australia, North America and Europe for their contribution to the company during
what has been another very successful year. | would also like to thank my fellow
directors who have also worked tirelessly and diligently to ensure that the company
continues to grow and prosper.
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PRO MEDICUS (ASX:PME)

Healthcare IT company specializing in Enterprise Imaging and Radiology
Information System (RIS) software.

Leading edge products, growing global presence.

EUHQ/R&D
Berlin GmbH
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San Diego C\
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Pro Medicus (ASX:PME)

@)f\
V|Sage I

ERIS

VISAGE RIS pro:medicus.net VISAGE 7
Enterprise Imaging Platform
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Results FY 2025
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(dp)] $213.0M $115.2M $157.7M 74.0%
S Revenue Profit after tax 0 Underlying EBIT Underlying EBIT
up 31.9% up 39.2% /0 up 40.5% margins
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FY 2025 Revenue Split

— Full year revenue split
! O Exam/licence revenue*** O Support/baseline revenue*** 0O Professional Services*** O Archive data migration
$250,000,000
***Recurring revenue
$16,821,000
$200,000,000
3 $11,757,000
$26,059,000
—
$7,371,000
$150,000,000 $9,954,000
C $22,249,000
$2,059,000
O $8,260,000
$21,084,000
U) $100,000,000 $1,044,000
: $6,540,000
$18,355,000 $158,343,000
$3,413,000
$6,047,000 $121,927,000
50,000,000
Q $! $17,484,000 $93,498,000
: $67,522,000
O $40,940,000
$-
FY21 FY22 FY23 Fy24 FY25
Actual Actual Actual Actual Actual
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Highlights FY 2025 P
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Highlights FY 2025 o
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Continues to grow
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FY 2025 — Results
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Record year

Seven new contracts totaling AUD $520M (at minimums)
Two large contract renewals — worth AUD $130M
Upgrades for additional products — additional AUD $39M
Completed seven cloud-based implementations

Signed research collaboration agreement with UCSF
RSNA 2024 the busiest to date

Significant progress with other “ologies” and Al

Forms strong base for growth in FY26 and beyond

proémedicus



Highlights - FY26 YTD ’

$170M/10 years

Jcb_e_alih\ New Contract & _ )

Cardio9logy Continues to grow
e STRONGLY
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iehniond Upgrade PIPELINE
JULY 2025 :
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DOKONFT $10M/5 years
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»
»
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NOVEMBER 2025

v
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FY26 Progress - YTD

For personal use.only

Performance ahead of growth budget

On track to deliver on or above 3-year strategic plan (FY24
to 26)

Sales in 1st five months have combined minimum TCV of
$273M

Successfully implemented phase 1 of Trinity rollout —
largest single “big bang” in industry (October)

Successfully completed U lowa implementation
(November)

Bookings for RSNA 2025 very strong

proémedicus



FY26 Progress — 2" Half

1st half building momentum for 2nd half

Full 6 months of revenue Trinity Phase 1 and U lowa ’
U Kentucky go live scheduled for December 2025

3 large implementations scheduled for 15t 3 months of

FY 26 to contribute to 2nd half

Existing Client volumes continue to grow well above
industry average.

Pipeline forecast to grow post RSNA 2025

2nd half bias expected to be greater than previous years
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) I-MED Network
D, Radlology
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Comprehensive care. Uncompromising quality.

Healthcare Imagmg Services

Long term (5 year) contracts with Lumus (Primary Healthcare) and
|I-MED, the 2 biggest radiology providers in AUS

Upside via client organic and M&A growth
Increased market interest — new opportunities

PME undisputed market leader
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Massive Data Explosion

High density Multi-slice CT - 10,000+ images
HD Breast Tomosynthesis - 6 GB+
Optoacoustic breast ultrasound - 10+ GB
Total Body PET Scan - 10+ GB «
7T MRI - much larger than 3T
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Legacy Technology
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In Review

—2025/2026 Top Hospitals
dalphabetieal order)

CI)Out of the top-rated U.S. hospitals

S

For personal

3(11 out of 20) use Visage 7 for PACS.

BRIGHAM AND

9) m DukeHealth

MASSACHUSETTS
GENERAL HOSPITAL

MAYO
CLINIC

MAYO
CLINIC

I\ Northwestern
Medicine’

S~
NYULangone
\— Heaith

T RUSH

UC SanDiego

HEAUMN SYSTEM

—_

BEIBEEEE | o«

0] Health

11 UG Health

WOMEN'S HOSPITAL

Brigham & Women's - Live Full PACS

Duke Health - Live Full PACS

Mass General - Live Full PACS

Mayo Clinic - Live Full PACS
Arizona

Mayo Clinic - Live Full PACS
Rochester

Northwestern - Live Full PACS

NYU - Live Full PACS

Rush - Breast Imaging PACS

UCSD - Live Full PACS

UCLA - Live Full PACS

UCSF - Live Full PACS
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Increasing Footprint in the IDN Space

For personal use only

IDNs represent the largest segment of the market

IDN clients across broad spread of opportunities from large
multi-state to smaller regional

Most recent IDN sales for more than one Visage product —
many “full stack”.

All recent IDN opportunities Cloud deployed

BSW and Trinity (Phase 1) implementations redefine “time to go
live”.

Increasing network effect in this important market segment.

MercyT

Sutter Health
We Plus You

&

D

|

Intermountain
Health

r

—
MedStar Health

 NUVANI
B HEALTH
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Trinity Health

* One of the top 10 IDNs in North America L
o \( F Trinity Health

¢  $330M (minimum), 10-year deal

» Full Stack — Viewer worklist and archive

« To be fully cloud deployed

Phase 1 Implemented on time in October 2025

» Next four key regions to be phased in by June 2026

* One of the largest deals in radiology IT

For personal use only
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Private Market dvly

* Previously “dormant” due to increased M&A activity

« Duly Health $30M — 7 Year deal (Dec 2024)

 Lucid Health $40M - 7 Year deal (March 2025)

« ARM - $44M - 5 Year Deal (November 2025) Lucid Hé&l)th

« Confirms Visage platform ideally suited to broad range
market segments

« Growing network effect in private market space

For personal use only
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University of Colorado Health

For personal use only

$170M — 7-year deal, 2" largest in company’s history
“Full Stack plus 1”7 - Includes Visage 7 Cardiology offering

Highly respected hospital system based in Aurora
Colorado

University of Colorado Hospital - AMC Medical school and
research center for Colorado University

Hybrid AMC and IDN

proémedicus
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Heidelberg University

For personal use only

A$10M — 5-year deal
Top German medical school and teaching hospital

Affiliated German Cancer Research Institute largest
cancer research centre in Europe

Increases PME footprint in Germany/Europe

proémedicus
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Fast Track Implementation

For personal use only

All implementations on or ahead of schedule
Fast track methodology continues to deliver

Large scale projects completed in under 1/4 to 1/5 the time
of industry norm

Delivers huge savings for client

Frees PME staff for other jobs

Reduces barrier to change

Highly optimized implementation model (onsite + remote)

Massive differentiator for Visage offering
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Visage — Proven ROI
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Significant IT & Unparalleled increase in Greater Clinical Accuracy
Infrastructure Savings Radiologist Efficiency
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Improved Physician Delivers Superior
Engagement Value Proposition
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American College Chair of the Commission on Economics
of Radiology™ Gregory N. Nicola, MD, FACR

How Will We Solve Our Radiology Workforce Shortage?

As the U.S. population ages, government-funded residency programs are not keeping pace with an increasing need for
more radiologists.

For personal use only

“Thereis a palpable shortage of radiologists in practices and academic departments across the
United States, with more than 1,400 physician positions posted right now on the ACR job
board.”
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Visage 7 Brings Relief — Burnout — the new epidemic?

Acute worldwide shortage of radiologists

Reduced intake of radiology residents — fears Al
would take over

Larger datasets — more images to look at

Work life balance post COVID — work from home
mandatory part of the mix

Many groups struggling to handle current workload

Reduce Burnoutw

( Work Faster, Smarter. Achieve PACS Nirvana. ) 7 {

Groups starting to cut back on existing contracts

For personal.use only
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Clinical Outcomes — Moving the Needle
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@

rowth Strategy

New product

offerings
Transaction Extend to new
growth from geographical
existing clients markets
Leverage R&D capability
Expand footprint to introduce next
— new clients generation products

[ T
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North American — TAM

For personal use only

670 Million exams performed per annum in the US
Growing by ~ 2% to 3% per year

Visage able to address 100% of TAM from a product
perspective

~ 85% of TAM addressable from commercial perspective —
“full stack”, Cloud etc

Current market penetration is now >10% and growing

Very large addressable runway

proémedicus



North American Pipeline

Pipeline Robust Opportunities Network Effect Prospects
In terms of quality and Increased number of Further increased from recent high- Progressing through
quantity of opportunities inbound RFPs profile wins in Tier 1academic, IDN various stages of the cycle
and Private markets
( m— | /} — o) () | e ———— —: i ) —)
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Visage 7 Open Archive O\

4
Visage [

Same highly scalable Visage 7 platform

Interoperable — works in complex environments

Enables choice of modular or single vendor

solutions Open ArChive

Visage 7 Open Archive integral part of “Full Stack”
solution

Pipeline - most opportunities include Visage 7 Open
Archive

Key component of Visage Cloud strategy

Transaction based model with potential upside

o

4
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Visage 7 Workflow

For persanal use anly

Adds to Visage 7 Viewer and Open Archive modules
Based on over 30 years experience in Workflow SW
Allows PME to offer “full stack™ solution

Integral part of Visage CloudPACS SaaS solution
Ability to interface with broad range of Al algorithms
Sold in majority of new contracts

Transaction based model with potential upside

Visage [/

Workflow

o

4
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Visage 7 CloudPACS &

For persanal use only

Visage 7 — fully Cloud native

Even faster than on-premise

Full Visage 7 functionality

Security and scale of the cloud \/ | S a g e 7
Suitable for all size implementations
CloudPACS

O
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Visage 7 CloudPACS -

Pipeline opportunities mandating Cloud deployment

Cloud vendor agnostic - large scale implementations
in all three clouds - AWS, Azure and Google GCP

Key competitors can only offer “hybrid” solutions - \/ | S a g e 7

on premise with cloud backup

Visage 7 CloudPACS - significant strategic

advantage over competitors C lo u d PAC S

For personal use only
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For personal use only

Visage 7 One Viewer - All Modalities

Single viewer for ALL images in the medical
record (EMR)

Radiology/Cardiology/Pathology

Non-radiology- reflected light —
hi-res photos & videos

Same code base as Visage 7 platform
Increases Visage value proposition

Growth opportunities within existing contracts

Q\y Visage [

o
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Visage 7 | Cardiology \5

For personal use only

Vlsage [

Cloud-based Workflow and Imaging Solutions for
Cardiology Imaging

Cardiology Imaging

Same code base as Visage 7 platform

Ultrafast, immediate access to massive
Cardiology datasets

Native Cardiology Imaging tools

Advanced interoperability, - export measurements
to Epic Cupid

. \
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Visage 7 | Digital Pathology

Native support within the Visage 7 Enterprise (% Visage'7 | Digital Pathology
Imaging Platform (WIP) '

Fully Cloud-based (Visage 7 | CloudPACS)
Spatial computing support via Visage Ease VP for
Apple Vision Pro (WIP)

Validation of IHE Digital Pathology Profile at the
2025 IHE-Europe Connectathon

For personal.use only
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/*\:l&
Visage 7 | Al Q/i
> Visage
- Breast cancer detection algorithm co- is A| Ready

developed with NYU - commercialization
% pending FDA clearance

5 Investment in Elucid for Cardiac CT Al
C'_U Investment in 4DX — Lung Al

C Research collaboration agreement with UCSF,
a top AMC

Growing number of 39 party Al integrations

SO

—

o

4

proémedicus = Visace IMAGING



Al Research Leadership

Malte Westerhoff, PhD Detlev Stalling, PhD MingDe Lin, PhD

Global Chief Technology Officer Head of Development Clinical Research Manager,
North America

For personal use only
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VISAGE 7" STREAMING PLATFORM

Solution

.)7 ONE VIEWER™ FOR ALL ALL PHYSICIANS & CLINICIANS

® 1 Q|

47\7

Isage [

<

© @

ALL MODALITIES. ALL LOCATIONS.

VISAGE IN THE CLOUD A@
sage u‘ mple | at [ | \
>

25 \lisage' 7 is Al Ready

y 4
y =~
€t

For personaldse only

25 Vlisage' 7 | Open Archive
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Pro Medicus — 25 Years as a listed company
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Pre IPO 1997 to 2000
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~ Leader in Medical Computer Systems

Profiles

{nthony Hall and Sam Hupert

Pnrfilf is
back,
and this issue
is bursting
with news.
ince our last
edition there
have been
many exciting
changes here
at Pro
Medicus: new
premises, new

logo, new peo-

ple, new prod-
ucts ... all of
which you can

read about in

this issue

The last two years have seen enormous
changes at Pro Medicus -- all exciting and

As many of you are aware, we have moved to
our new premises at 450 Swan Street in

Richmond, pictur

4 below. We are extremely
proud of our new building, which was grant-
ed an award by the Australian Institute of
Architects. Being purpose bullt, our new
home provides us with 3 base for expansion

and better caters for areas of specialisation

such as research and development, techni-

cal/application support, client training and

conferences.

Along with the adéitional space we also wel-
come several new members to the Pro
Medicus team, all of whom are introduced on
page 3. We have brought on board additional
specialists in programming. support and train-

ing. logistics and sales/market

5. Their skills
2nd experience complement our established
competencies. and together we've been kept

busy reieasing

mber of major updates
Version 3.01 of Pro Medicus includes new
accounting facilities, while the recently-
released Versions 3.02 and 3.03 are specifl
cally designed to cater for | November
accounting changes for diagnostic Imaging
billing

In addition, we have also released & number
of new products for all segments of the med:
ical industry, These include:

4 Pro Medicus Management Information

System (MIS), the first

nteractive marketing
tool that allows practices to dynamically view
ad hoc requests by location or referrer in
graphicalireport form

& new versions of Sectra/Teleradiology.
4 an Interface to Medical Diractor that offers
clear and accurate seript generation for both
GPs and Specialists.

Hardware advancements have also been high
7 our.agenda, with-thé-sacly, adoption.of

Iatest generation of Intel processors, the 686.
So enjoy this issue of Profile, our first for
1997. We hope you had a happy festive sea-
s0n and look forward to sharing many future

exciting developments with you.

Best wishes

P = /%;;44 ///ﬁé

Sam Hupert Anthony Hall

Managing Director  Technical Director

Our new, award-winning office in
Richmond:

elcome to a new

issue of Profile,

jam packed with information

on Year 2000 compliance,
release of Pro Medicus 2000
and the new Electronic
Appointment System.
We hope your year so far
has been as busy and

successful as ours

Anthony Hall and Sam Hupert

From the Desk

Welcome to Profile. Those of you with
an eye for detall will notice we've updac
od the photo an the cover - it's amazing

what a differance 10 years makes!

The grey hairs and “laughter lines® are

partly attributable to the fact tha

g
have been hectic for us here at Pro
Medicus, particularly with the chaos of

the new millennium.

In addition to the devalopment of naw
applications, much of our focus has been
on ensuring our software and your sys
tems are Year 2000 compllant

By now. all of you will have received aur
Year 2000 White Paper, which includes a
test diskette for checking your server's
BIOS and operating system patches, and
a *discovery sheet” for summarising the
results and raturning o us. If you have
not as yet run the BIOS check and
returned your sheet, please ensure you
put aside some time in the next month

<0 do so.

We are starting to roll out Pro Medicus
2000, and you will be recsiving appro-
priate documentation in the coming
‘weeks. This will be provided at no addi-
tional cost for those with an ongoing

support contract

As part of the upgrade, we will work
with you to ensure that Year 2000
patches are applied to your entire suite
of software. While Pro Medicus has
baen proactive n its approach to Year
2000, many Issues are out of our hands.
As the millenaium draws closer, operat-
Ing systom developers and third:party
software suppllers are refining their

Pro Medicus ~ Medical E-Commerce and Imaging

products. We will co

inue to ensure
that we disseminate Information to you

25 definitions come to hand.

Since our last newsletter we've also
released one of our most exciting prod-
ucts, an Electronic Appointment Systam
which has been specifically designed for
use in medical practices. It was a long
cavelopment cycle. as fundamentally, we
needed to change the paradigm of a
manual system. The breskthrough con.
cept is that of a virtual book which can

be

d on an enterprise-wide basis.

Many of our clients have moved to 3
fully networked eavironment, and as a
result are caking advantage of the bene-
% of a range of medical electronic
commerce applications such as e-mail,
electronic transmission of reports and
roup-wide knowledge bases. Our
e-commerce solutions are detailed on

page 3

In this issue we also Introduce the
newest staff membaers t [oin our team
of highly rtalented and customer;

focussed professionals.

Finally, you will start reading in the
press speculation on the impact of the
GST on systems. Fear not, our R & D
team is evaluating the impact on our
saftware. We are staying abreast of key
developments, and will take necessary
Steps o @nsure your systems can cater
for required changes.

As always, we hope you enjoy reading
this Issue of Profile. Best wishes,

N

Sam Hupert Anthony Hall
Managing Director _Technical Director
Frofile:
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25th Anniversary PME Pre IPO — March 2000
Dot-com bubble of 1999-2000

Mar 10, 2000
Nasdaq sets all-time

closing-high-of

5048.62
May 15, 1997 Jan 10, 2000 AOL
Amazon.com goes agrees to pay $156 - Sept. 8, 2004 Former
public at $18 a share  billion in stock for Tim investment banker Frank
(equivalent of $1.50 warner the Apr 23,2001 Quattrone gets 18 months
today, split-adjusted) second-largest Theglobe.com is in jail for obstructing an IPO

and rises 31% that day. acquistion ever delisted; stock closes ~ probe

atls cents

Nov.13, 1998
April 12,1996 Stock of theglobe.com
Yahoo's stock price more | goes public and soars
than doubles its first day 606% that day,closin
as a public company to at $63.50

hits a bear-market low

; Dec 9,1999 of M4 Friday’s close:
glfo;%gléégguwolem VA Linux 2070.61
__split-adjustede) systems goes
pubIic & gamns
698% that day

ec 16,1998
Analyst Henry Blodget says Aug. 19, 2004 "
/ ATTTOZOTT STOCK; them O | 18% that d
Dec 51996 $250, will hit $400 closes up 18% that day

Jan 14, 2000
The Dow Jones Industrial Average

peaks at 11722.98
"
Strile

Alan Greenspan wams  within a year it
of irrational exuberance does within weeks

For personal use only
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25th Anniversary PME IPO — 10" October 2000
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Picture: JOE ARMAO

Float just what doctor ordered

Float hopes: Promedicus tqgnders' thony Hall and Dr Sam Hupert are listing their qgm'pany.
o

For personal use only
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Healthy premium for doctors’ dotcom |

Robin Bromby

THERE must have been some
audible sighs of relief at Pro
Medicus’s Melbourne head-
quarters last Tuesday after the
first hours of trading in the
company's newly listed shares.

With the Nasdaq sagging
and local investors increas-
ingly avoiding the dotcom sec-
tor, it was not the most pro-
pitious moment to list a
company selling medical soft-
ware and e-health services.

However, Pro Medicus
shares listed at $1.41, a 23 per
cent premium to their $1.15
issue price. Even at week's
end and after a shocking
Thursday night on the Nas-
daq, investors were still
ahead. Shares were trading
on Friday at $1.25.

It probably helped that this
was no Johnnie-come-lately
with a vague idea of making
heaps of cash from streaming
data on the internet.

Its customers are doctors
and laboratories, not teen-
agers who may or may not
click on banner ads.

Indeed, Pro Medicus has
been around since 1983 and 80
per cent of the stock is held by
its two founders, Sam Hupert
and Anthony Hall.

Dr Hupert, a former GP,
was relieved the company did
30 well in what he called a
‘share market hailstorm”,

But everything was too far
advanced to alter course
when the market started to
look brittle.

“These listing processes

Momentum: Pro Medicus CEO Sa

take place over a long time
period and they re diftienit Lo
stop,” he said.

Dr Hupert said there was
no urgent financial necessity
to raise the $23 million by
floating off 20 per cent of the
company. But it made it
easier Lo offer steff a stake in
the business,

it sij

|

m Hupert and technica

Anthony Hall started Pro
Medicus 17 years ago and now
have 80 per cent of the diag-
nostic imaging market in
Australia,

This enables radiologists to
send results of X-rays and
other tests directly into the
computers of the referring

Avnii

SHARES In medical price of $1.15 a share,  inf 8y
;{o!twm suppler Pro  Managing director Productsandservicesto

| director Anthony Hall

also a benefit to patients in
thal - using computers to
transmit pathology results
meant systems could be pro-
grammed to look for unusual
results and pick up errors,
Pro Medicus sells software
| ise most

Lachlan Johnston
E-health group Promedicus is ex-
pected to unveil the details of its
$23 million float to the public this
week, after being inundated in its
offer to institutional investors.
The float, underwritten by JB.
Were & Son, is understood to be

priced at $1.15 per share, giving
the eronp a marker capitalisation

Big demand for
Promedicus float

The float is likely to focus mar-
ket attention on the growing
competition to provide Internet
services to doctors.

Promedicus’s corporate pro-
file claims the company provides
information technology “sol-
utions to the medical pro-
fession”. This includes practice
management software appli-
cations. as well as networking

The Sydney Jllmi-n‘b?i;mli

ensure its growth and succe;
One s the ageing of tl
population and the )
quent demand for
services.

The other — directly re
— Is the need by governm
to control health costs as

Medical software s
Medicus rocketed asﬂg

of a doctor's sur}ery paper-

population  gets older | stock Exchange yesterday.

Pro Medicus stags have a fieia aity

s software avai

Med

had no
plans to raise capital

The company, which plans to
le over
ernet, opened trading at
pefore jumping as l'g;gh as
[ cent premium to

Pro Medicus lists
at healthy premium

plier Pro
igh as 41

¢ cent above its float offer price
evehen it listed on the Australian

capital, as well as to allow
of an employ

option plan.

PDr Hzlgen and Mr Hall will
continue to hold 8o per cent of
the company’s shares.

The offer was keenly sousht}:y
institutional investors, dzsym:
the sell-down and the relatively
high price to earnings multiple of
23 times on which the float had

proémedicus
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25th Anniversary PME IPO

« October 2000 - Issued capital 100M shares @ $1.15

e Current shares onissue 104,495,170 7

* Increase 0f 4,495,170 (<5%) over 25 years ’

All new shares issued as part of staff LTI 7

« Company has been self funding throughout

* Remains debt free to this day

For personal use only
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Visage Ease VP for Apple Vision
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“Underpins our belief that our technology is 18 to 24 months ahead of competitors, if not more.”
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Visage Ease VP for Apple Vision Pro

For personal use only

Spotlight: Reimagining Radiology
with Apple Vision Pro

Apple Michigan Avenue Mon, December 16:00
p.m. —7:00 p.m. Apple Michigan Avenue

Discover how Apple Vision Pro is helping to pioneer what’s possible in radiology. Join

Dr. Elias G. Kikano, Dr. Paul M. Murphy, and Dr. Andrew C. Gordon, along with

Dr. Malte Westerhoff from Visage Imaging, as they share insights on how spatial computing is
transforming medical imaging. They’ll also discuss personal experiences within their own
healthcare facilities.

VisAGE IMAGING®

Spatial. Immersive. Limitless.

:
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In Summary - FY25

Most successful year in company’s history

Expanded product portfolio — “full stack” solution

Proven implementation & support capability

Cloud — huge strategic advantage over competitors
Unparalleled value proposition both clinical and financial Rol
North American footprint and pipeline continue to grow strongly
1st Cardiology site live — UC Health (Colorado) to follow in FY26
Visage 7 Digital pathology (WIP)

Visage well positioned to leverage Al as it becomes mainstream

Increasing use cases for Visage Ease VP for Apple Vision Pro

For.personal use only
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In Summary - FY26 - YTD

\
Off to a strong start

Contracted Sales in 15t 5 months - minimum TCV of A$273M

Phase 1 Trinity & U lowa implementations successfully completed (Oct & Nov)

Company set to deliver on 3-year growth plan (FY24 to FY26) 7
Company ahead of budget YTD |

U Kentucky on track to go live December 2025
Strong momentum going into 2" half FY2026

For personal use only
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